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Disclaimer

This Presentation is for reference only and shall not constitute an offer or invitation to purchase or sell any securities of Vobile Group Limited (“ the
Company ”). No part of this presentation material shall form the basis of any contract or commitment. Do not rely on any part of this presentation material for
any contract or commitment.

This material contains certain forward-looking statements relating to the business, financial performance, strategy and results of the Company. Forward-
looking statements are statements concerning future circumstances and results, and any other statements that are not historical facts, sometimes identified
by the words, “expects”, ‘predicts”, ‘intends”, ‘plans”, ‘targets”, and similar expressions. The forward-looking statements contained in this material are based
on multiple assumptions and are subject to risks, uncertainties. Therefore, neither the Company nor its affiliates or advisors or representatives nor any of its
or their parent or subsidiary undertakings or any such person’s officers or employees guarantees that the assumptions underlying such forward-looking
statements are free from errors nor does either accept any responsibility for the future accuracy of the forward-looking statements contained in this
Presentation or the actual occurrence of the forecasted developments. As a result, the Company expressly disclaims any obligation or undertaking to release
any update or revisions to any forward-looking statements in this Presentation as a result of any change in expectations or any change in events, conditions,
assumptions or circumstances on which these forward-looking statements are based. The Company shall not be liable for any errors, omissions or

inaccurate statements in this material.

By attending this Presentation that you acknowledge that you will be solely responsible for your own assessment of the market and the market position of the
Company and that you will conduct your own analysis and be solely responsible for forming your own view of the potential future performance of the
Company’s business.

Do not use, copy, distribute, share or disseminate this material in any other way.



@Q

Al-Powered Global Provider of Digital Content Asset Protection and Transaction

Key Highlights:

w The Leading Global Provider of
@ Digital Content Asset Protection

and Transaction

Digital Rights
Identification

Protection Transaction

Driving Monetization of Al
Applications in the Creator
Economy
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Tracking content use and
ensuring fair distribution of
benefits Sustained Results and Profitable

Fingerprinting Watermarking

Providing evidence
upon discovering

infringement

Al Technologies =), Momentum, with Al Investment

Unlocking a New Growth Trajectory



Vobile in Action

©

WARNER BROS.

Harry Potter movie
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Game video

Generate digital
fingerprint and
watermark, store in
database

Protecting Against Unauthorized Use
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Identify IP across
global websites

Send takedown notice
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Identify use of rights in
global media platforms

Monetizing Use of Rights
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Claim ad revenue from
media platforms and
share with rights holders
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Evolving with the Industry to Unlock New Markets and Business Models

hnology Service Development n

Vobile was founded
in Silicon Valley

2005

Built proprietary
VDNA technology for
digital fingerprint
generation;
Signed First major
content protection
SaaS contract
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2007

Recipient of the
"The 69th Technology
&Engineering Emmy

Awards"

IPOinHong Kong

ess Model Expansion B

Launched Rights ID
and Channel ID
services, focusing on
the content
monetization on
social media
platforms
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2019

Developed
watermarking-based
solutions to trace
content leaks at the
subscriberlevel on
streaming platforms
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“ Business Models in Al Era n

Expand Al Center
in Florida

bal Market Expansion B

Acquisition of
Particle Technology,
expanding business
operations in China

Cooperate with
Ant Group on digital UF
rights service
platiorm (STe ]
and received the
strategic investment 6
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2021

Officially launched MAX,
a digital content asset
trading platform

Showcased rights
verification products

deployed onthe NVIDIA
architecture at CES

o

2024

Acquisition of PEX — a
global leader in audio
content identification

Launched DreamMaker™ :
our integrated audio-visual
creation platform builton
diversified Al large models
in the NVIDIA Media2
ecosystem

\\\% DreamMaker™

powered by Vobile
-
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Industry
Revolution

2 YouTube

Beginning of UGC era

Subscription-based
streaming services

Rise of smart TVs

Traditional Hollywood studios
have launched independently

operated streaming services
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Al-generated content is emerging as a
powerful enabler of content production




1H25 Performance Overview

Al Strategy Fuels Rapid Business Growth
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c Value-?dded X )
Services

Revenue by Business Segment Revenue by Region

Currency: US$

Maintaining Growth and Al Investment While

Expanding Profits

13.0m

Net Profit
vovy 119%

34.9m

Adjusted EBITDA
YoY 39%

82.5m

Gross Profit

Yoy 28%

21.0m

R&D Expenses
voy 14%




" Vobile

Our Strategic Edge



n Further Strengthen Collaborations with Leading Global Content Providers and Platforms
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) Offer Diversified Services and Sustain Long-term Client Partnerships Y

Data Analysis

. powered by Rights ldentificag;
ew\ces on Te
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Subscription | Value-added

Digital Rights Identification

Identification of Online Audio and
Video Content
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Discovery

From Cost to Revenue Center:
Empowering Clients to Monetize

Content through Stable Subscription
and Value-added Services

2 49 Content Clients
1 3 8 Platform Clients
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D Expanding Targeted Service Capabilities for All Types of Contents

/

Establishing End-to-End
Copyright Services for
Short Dramas

/‘ EER - 58 T3HX

STATE-LEVEL GANJIANG NEW AREA

Strengthening and Scaling
Music Content Management
Capabilities

1 1 5M Audio assets fingerprints

2 3 B Audio fingerprints from internet

Studios

A
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DISCOVERY N

Covering All Content Types )

Sports Leagues

Gaming & Entertainment Brands
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TV & Broadcast

FoXQ ! poam

Short Videos Anime
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Newspaper & Publishers
(WWILEY @1 e

Audiobooks/Podcasts/
Other digital assets
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Music Market Unlocks Significant Monetization Potential

The acquisition of PEX, a global leader in audio content identification, has enabled us to integrate specialized

§\

technologies and strengthen our real-time monitoring and rights identification of audio content

Technology and Platform 400 Billion Music Content Market
Monitoring Capabilities
Over 84% of Videos on TikTok and YouTube Contain Music

Audio Identification Melody Identification Phonetic Identification

Widespread Speed and Pitch Alterations in Social Media
Audio Content

aflo
©) Instagram.~ 19.81%

fajajoliEge
@ YouTube 18.52%
mEnEnen

Tempo Change Pitch Change Audio Mixing ===
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n Industry-recognized Proprietary Technologies

v Identification based on the intrinsic content of images, audio, and video

\

Frame-level precision in content identification

v" Widely recognized market leader with ongoing endorsement from global industry organizations

v Embeds watermarks into digital media such as video—fully imperceptible, playback-safe, and

Digital capable of carrying complete authorization metadata

Watermarking

v" Highly robust against editing, warping, and geometric distortions or other manipulative attacks

v' Supports content traceability and distribution path recovery

Leading Global Certified Database Hundreds of Thousands Websites Monitored
Tens of millions VDNA assets managed In 200+ countries
Advantages
Hundreds of Billions Maintained a Zero False Positive Rate
Cumulative VDNA Searches Zero false positives maintained over 20 years of service delivery
Ehe New PorkTimes  Technology o ————————————————————— omw
e e e #‘,‘/‘ .«za
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Ranked #1 in video content recognition 69th Technology & Led standard-setting efforts for
technology by the Motion Picture Engineering Emmy China’s standard system of national 12

Association of America and Movielabs Award cultural big data



B Unique Business Model Moats Drive Unmatched Leadership in the Market Y

Evolution . . ; ; PP :
of SarvitE Rights Protection and Advertising-based Revenue Model on Commerc;ar:eEg?;::eoiolggrﬁ,prﬁl|cat|ons "
Capabilities Identification Services Short Video Platforms y
Leading Digital Rights Business Model Moats Built on
Identification Technologies and Mutual Trust with Both Major Clients
Business Major Clients Moat and Platforms
Model - ~ r - I Moats Built on Proprietary Data
Moats ﬂ B = 99.3% 2. 387+ Accumulation and Rights
-":IF T AR customer &é&w 1ot T Identification Capabilities
“hr [
L - L - Retention Rate Platforms Partners
Annual Revenue Loss Caused by Global Expenditure on Social Projected Market Size of
Market Global Online Video Piracy Media Advertising Al Generated Content

Size +
$13B $28B $Trillions+

A Growing Market Driven by the Creator Economy Evolution

Currency: US$ 13
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Commercial Engine for Al Applications
in the Creator Economy



Accelerated Multimodal Model Iteration Drives Al Applications Adoption

Video Al
Applications

Midjourney V1

Bytedance
SeedDance 1.0

Wan 22 p »>
Video & Audio ™o

Google VEO3
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4
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Runway Gen4

Adobe Tencent ":'3? L
Transpixeler PixVerse V5 Hunyuan-Video

A Amazon Nova
Haiper
Google Veo2

Kling Mochi  \van 21
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Runway Gen3

Skyreels FLUX.1 Kontext
Luma Ray2
Midjourney V7
Mav

e iz Audio Al
Applications

Stable Diffusion 3.5

I m a g e HiDream

Vidu Midjourney V6.1
Tencent
Hunyuan-image  Google Imagen3

Kling
DeepSeek Janus-Pro
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Pka 1.0
Google Imagen2 Midjourney V5

.
Meta Movie Gen Al‘tllst
Dal.E3
Grok 4
Deepseek R1
Stable Diffusion 3.0

Runway Gen1 - Te xt Claude Opus 4.1 GPTS

Midjourney V4 Tencent c Gemini Grok 3
EEDES Deepseck V3.1
Hunyuan  g,a;  Sonnet Mistral G Wan QwQ

Doubao Smalizs01 CP T4 Gemini2.5

Quen20  GPTol  PRO  KIMIK15 A% Mureka Il

5 ) Cohere
ChatGPT Baidu Emie Grok0 Al21 Labs

Iteration of LLMs

BKiingAl 7
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Flow
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Where the next wave of stontellina

[ A mysterious garden at night ] »
Hailuo Video Agent

A Real-Time Al Video Agent

S SR

I @ Home
Turn inspiration ) i

VISUALIZE YOUR STORY

DreamMaker™
Powered by NVIDIA Accelerated nfrastructire
v d o stortafreaTriol  signin__ ‘&‘v;“suna About Team Pf;« 1 \E_)O\\LC’“
- b NG N fee
\ ’;\f“‘g‘: ¢ ou ’
Make your music M soﬂ%tha‘ feels howy
Make a
Make a song with Suno.



Al Driving a New Creator Economy Paradigm

100 Millions+ Production Cost
120Mins+

Hollywood
Films

10 Millions+ Production Cost

90Mins+
Independent
Films
Production \
60Mins+
Cost

Online-released
Feature Films

Millions+ Production Cost

100 Thousands+ Production Cost
90Mins

Short Dramas

A Few Cents/minute

seconds

Al Generated
Videos

Social Media Monetization , RWA...
Views Directly Converts to Revenue

—

Traditional Theatrical Distribution OTT Distribution

Note: Based on publicly disclosed information and analysis
Currency: US$

Short Video Platforms  Distribution Across the Internet

16



Al Production Tools Expanding Creative Possibilities

Al-Generated Original
Content

Al Unlocks New
Possibilities for IP
Share of Current Derivative Works
Active Assets ‘ _.. Voice-over of Character’s
Cross-IP Content w Inner Thoughts

Al Expands Storylines Mash-up T ™  AlOutfitRe-Styling .~
Generated from the Final = ) P 8 -

Frame
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¥ e 34 New YO0 s
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Animated
r >
o e < TUNES THE. .
Haty Palter B s B HEED
Tg%(%\%)?n THE WALL Character

Dubbing ¥ - Humanization
Story Expansions
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Expanding Coverage of Social Media Content Management

Over 10 Million New Videos Matched and
_ZF , Clients’ Audio and Video IP Assets Identified Daily

=0
ﬁ Comprehensive Identification of

Accelerated Growth of Active Assets

Active Assets # Al-Driven Growth in Active
2025 1H
Assets

Revenue Sharing on High-Traffic,
Revenue-Generating Clips

yiyZyl, M 3.70M

Assets with Distinct

Al-Generated 2024 1H 3.43M

Characteristics

éﬁ
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DreamMaker™

Powered by-NVIDIA Accelerated Infrastructure

Create Now @

P Yo

Built on

NVIDIA Media2 Ecosystem

Platform
Text-to-Video, Image-to-Video, Music
Production, and Scoring

with One-
Click Multi-Platform Publishing via Vobile
MAX

: On-Chain
Rights, Revenue Tracing, Monetization

19



Vobile MAX — Digital Content Asset Trading Platform

@ﬁ

Content Owners Identification Registration Monetization Revenue and Data Sources

Covering All Categories of Contents Safeguarding Digital Asset Revenue Rights with Fingerprinting

Clear Rights Enable Broader Content
and Watermarking Technologies

Transactions

Studios & Music Group ?:)T’WP @ {ﬁﬁ

™ Social Media (B8 YouTube @J *!'J]!‘D&
S £ Drocbickor- — M AX Platforms & APP d‘ facebook & spotity
Creators \\/‘ poviered by Voble @ runway : o

. . é &
Aloreatve gy Lightricks v, & = Vsl e NETFLIX iQIY1 $8

LUMA Al

Digital Assets Distribution

Data Digital Entertainment Assets

The Chartie Show  \ SN ) As an Ideal RWA
S Revenue Flow

SCHA

20
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Strategic Opportunities

Vobile Enables Monetization and Transaction of Rapidly
Expanding Al-Generated Content

Al-Driven Business

Core Foundational Business

A High-Growth, Profitable, and Predictable Core Business
Foundation

21
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Strong Growth Momentum as Scale Efficiencies Drive Profit Surge

+ Boosted by Al-driven creator economy, revenue accelerates with more opportunities emerging in content protection and monetization
+ Strong economies of scale with declining marginal compute costs support continuous gross margin improvement
+ Profitability surged ahead of revenue, with net profit doubling and continued scale expansion demonstrating operational strength

7.0%

44.1% —e—Net Profit Margin
—e— Gross Profit Margin

42.7%
3.4 3.9%
39.2% i
O
2023 1H 2024 1H 2025 1H 2023 1H 2024 1H 2025 1H
m Total Revenue ®Gross Profit B Net Profit

Currency: US$ 23
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Revenue in Each Region Maintained Rapid Growth

* Revenue from both each region grew rapidly in the first half, achieving balanced development
* United States and other region business growth was mainly driven by increased revenue from social media platforms, where Al-generated content is

directly monetizable under existing business models
* Growth in China business was fueled by rising demand for content protection among platform clients

United States _and other region business China business increased by (in CNY)
increased by .
21 /0 YoY

270/0 YoY

/ 93M
78M
74M

2024 1H 2025 1H 2024 1H 2025 1H

Currency: US$ 24
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Stable Subscriptions and Growing Value-Added Services

* MRR reached $13.9 million in the subscription services segment, with over 99% customer retention and 137% net revenue retention, reflecting robust

recurring strength
 Revenue from value-added services rose 33% YoY, while active assets reached 4.29 million; amid Al-led transformation, active asset scale is

expanding rapidly, with compounding effects to emerge further in the second half

13.9M

4.3M
=—e—Subscription MRR 12.7M ——
3.4M
10.0M
2.8M

2023 1H 2024 1H 2025 1H 2023 1H 2024 1H 2025 1H

m Subscription Services Revenue m Value-added Services Revenue
Currency: US$ 25



Adjusted EBITDA Achieved Significant YoY Growth

Operating Expenses

—e—Operating Expense Ratio 32.9% 32.3%

—0
28.9%

11.6%

2023 1H 2024 1H 2025 1H

m Sales and Marketing Expenses m Administrative Expenses ® R&D Expenses

Currency: US$

@Q

Adjusted EBITDA
Margin Expanded 2.1pts YoY

39%

8%

_

2023 1H 2024 1H 2025 1H

26
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Adjusted Net Profit and Adjusted EBITDA

3M 35M
(243)K
5M 20M
1.7M 313K 471K
13M
Pre-adjustment Equity-settled Loss on Transaction Adjusted Financing  Adjusted Net  Depreciation ~ Bank Interest Impairmenton Income Tax Adjusted
Net Profit Share derecognition  costs for Net Profit Cost Profit and Income Financial Expense EBITDA
Compensation  of financial acquisition (Assuming No  Amortization Assets
Expense liabilities of business i '
Currency: US$ p o Financing Debt o7

: Expenses)
amortised cost
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Subscription Services — Content Clients Protection Services

Business
Model

Description e Comprehensive monitoring of virtually all video sharing sites worldwide, including live, streaming, direct downloads, search engines, P2P, mobile apps,

Content
Clients

WARMER BROS,

DISCOVERY

FETURDS

Send protection requests and content
title s / pay subscription fee

@ vobile

Provide electronic evidence and real-
time business intelligence reports

® & P

VDNA tools to Register fingerprint
generate into VDNA
fingerprints database

Video Tracker
scans Internet
for potential
infringements

Send take-down notice

[~

VDNA identifies
infringing video with
high precision /
zero false positive

owners to protect IP rights and ensure exclusive delivery of their content to intended destinations

Global
Websites

&

Media
Platforms

* Adopted by major studios, TV & cable networks, and other content owners since 2007. Our proprietary VDNA fingerprint technology empowers content

and more. Enables customers to monitor compliance, maintain evidence archives, and gain valuable insights into the online pre sence of their content

Growth Drivers

/ﬁ\ Number of Clients — Expanding customer base to include new studio customers, and establishing a stronger presence in Northeastern Asia and Europe

* Monetization model is based on subscription, where pricing is determined by the size of actively managed assets and tailored service-level agreements

Subscription Revenue (MRR) — Deepening our penetration in existing customers’ content libraries to increase the number of protected content titles; Upgrading
capabilities to provide more comprehensive coverage and enhanced value to customers

@ﬁ
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Value-added Services — Social Media Platform Monetization

L am 2 © L

Identify clients IP on user- Claim ownership of clients Reclaim ads revenue from Ad . .
uploaded videos via IP and provide analytics to platforms s revenue share pai
proprietary technology platforms out to clients
Business lllustrative dollar flow
Model ( Content Clients h
sy Dionep 7 .
@ ----------- ‘\\/’ VOblle .'__0_ ________ Ad Revenue AL
@ i Share 30-70% reclaim 55% to content
Puramount Lot revenue with clients owners
. J
* Extend our content identification capabilities to social medial platforms to identify and control user-generated content (“UGC”) containing client’s IP
* Monetize client-owned IP quickly and accurately with an automatic reclaim workflow adopted by the platforms through partnership
Description

Beyond content identification, we also provide value-added services such as channel management, metadata optimization to enhance video viewership,
digital video and brand strategies through deep understanding of claiming data

* Monetization model is based on revenue-sharing on advertising revenue from UGC platforms that is attributable to rights holders

Growth Driver — Our key driver is media exposure revenue. We are increasing covered assets by deepening penetration in the content libraries of existing
subscription-based customers. Furthermore, we are actively working on upgrading contracts with major studios, some of which have been customers for 15+ years, to
cover their ENTIRE content libraries on social media platforms

Case Study of Proven Success — After upgrading the contact with one of the big five Hollywood studios, we achieved a 13x increase in covered assets from this
customer, and experienced a 10x increase in revenue in the next year

@ﬁ
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Specialized Services for the Chinese Market

» Given China’s creator economy market is more fragmented, Vobile has chosen to supply our technology capabilities to these creators by partnering with platforms that
aggregate them and their contents
+ After acquiring Particle Technology, we expanded our monetization channels in the Chinese market (e.g., 130+ operator platforms) and significantly increased our local

customer base
Protection and monetization services,

éﬁ

Content recognition, Provide Vobile’s
Rights management Platforms capabilities
ST : @) & Millions of
og o 1304 8K ) ) BEnTRERE TS ®
SUbscrlptlon \\\% VOb'le ANTGROUP @ @ @ content creators
Services \ including SME
€ewv [ #5: )il ByteDance ( 9 SME)
(Chinese Copyright Blockchain)
Service fee based on # of Service fee based on
requests from platforms platforms pricing

» Particle manages certain channels on broadcast platforms and shares a pre-set percentage of membership fees, which is accounted for under “Platform Clients

Integrated Services”
» Particles shares the remaining fees based on the performance and viewership of their covered content assets, which is accounted for under “VOD Platforms Monetization

Services”
Split of fee Split of fee Pay membership and on-demand fees
———————————————————————————— - _—— e == ===
v | v |
c YOI
B usinesses 200+ Particle’ South TV 130+ Particle’s Integrated
[ | W R . Broadcast Control End Viewers
|ntegrated from Content Partner New Media, etc. Platform Partners
A & Tencent Videa 1 A 1 'y
Particle M e e .
Provide contents Process, package, and distribute contents Retail distribution

leveraging Particle Technology

U
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